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Bluegrass Chapter 25

I hope this finds all doing well and having a great start to 2015.  It is so hard to believe that we are already a 
full month into 2015.  I know that most, if not all of you, are bombarded with a load of work right now.  Don’t 
let that keep you from attending the upcoming meetings or training courses that become available through 
Chapter 25.  The information gleaned from these events will assist you in doing your job more efficiently and 
effectively.  As many of you know, it seems that in our line of business, the requirements and expectations are 
continuingly changing.  We have to be effective at knowing the legal, engineering, appraisal, acquisition, relo-
cation aspects with each project that we encounter.  If that is not enough, we have to be a computer technical 
expert to troubleshoot the same program that worked great yesterday and won’t even give us the time of day 
today.  I hope that your business goal is not just to get the job done, but to also get the job done right!  Those 
of us that have been in the business for some time know that our project files are all subject to an audit.  Don’t 
let that scare you!  If you are an active member in Chapter 25 activities and training, you will be prepared to 
face many of these challenges head on or at least have met someone at the events that can help you get going 
in the right direction.

As you look out the window and see the earth hibernating for the winter, don’t think all is dead and gone.  
Sometimes, we need to see and hear the message that is being communicated to us.  There is a time to rest, 
there is a time to gain new wisdom, there is a time to apply that wisdom, and a time to share that wisdom.  I 
don’t know what stage you are currently at in your career life, but I do know that the IRWA can be a viable 
asset to each stage of your work career.  Those of you that have been inactive members over the years, it is 
time for you to step up to the plate and take the challenge to get involved to feed the rest of us who may be 
in the beginning or growing stages.  As you come to each meeting, take time to rest, take time to soak in the 
knowledge, take time to share of your experiences with others that we all may produce the best product for our 
employer, the client and the property owner.  So….I hope to see you at the Chapter 25 meetings for the year.  
If you go to the Chapter25 website, IRWA25.org, you can view the upcoming events for the year and plan to be 
a part of them.

Chapter 25 has had a large growth spurt over the last few months.  I would like to give a warm welcome to our 
new members!  Your experience and benefit from being a member in IRWA is contingent on your involvement 
with the opportunities presented and you taking the time to get involved.  Remember the product can only be 
as good as what is begun with and how that is molded and shaped.  Please let those on the Chapter 25 Board 
know how we can make this organization the best it can be for all. 

-Leigh A. Karr, SR/WA, Chapter 25 President



IRWA CHAPTER 25 — 2014

new members

Stephanie Blain
Travis S. Carmack
Nathan Coleman

Kevin Damron
Danielle Rae Fowler

Spence Hale
David Lindeman
Keith McDonald

Chris Phelps
Jon Totty

Timothy Wiley
Derrick Young

May meeting
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EDUCATION COURSES

GOOD REPRESENTATION AT THE FALL 
FORUM IN OUR CHAPTER

H
IG

H
L
IG

H
T
S

w
e

l
c
o

m
e

c
a

r
m

e
n

 c
h

a
p

m
a

n
a

u
g

u
s
t

 2
0
1
4

education

100: Principles
501: Relocation Assistance

603: Environmental 
Contamination

606: Environmental 
Process

803: Eminent Domain Law



The Inverses Within Right-of-Way 
Situations 
Mike Penick, SR/WA, R/W-EC 
Chapter 25 Education Chair 
 
I was contacted by a property owner in the suburbs of Eastern Jefferson County about a flyover 
ramp to a major highway that goes over a portion of their property; the ramp allows traffic to exit 
to the roadway beneath.  The property owner recently hired a land surveyor to do a boundary 
survey, because they wanted to do some additional building on the land.  Their surveyor pointed 
out that he could not find any recorded deeds that allowed this ramp to be installed as is, and that 
in his opinion the property owner has been inversely condemned.  The property owner 
immediately threatened litigation against Metro if we didn’t compensate them immediately.  
(Read on, the amount they wanted was outrageous!)  So, now it’s RESEARCH TIME for me!  
VERIFY, VERIFY, and VERIFY!!! (Because this situation is not yet resolved, I won’t name the 
project or parcel owners) 

 
 
First things first: I hit the deed 
room.  I pulled the recorded 
deeds on this parcel; how 
convenient that one particular 
deed was in the form of a 
Commissioner’s Deed.  Thus, I 
ordered the road files, plan 
sheets, and other information 
on this property from our 
archives. This 1991 road 
widening project was done 
before Metro Louisville was in 

existence, and was handled by then what would be known the Jefferson County Government; 
meaning I had to order from the old dusty and damp shelves.  I ultimately found the files, and 
here are the facts:  this same property owner at that time had refused to accept the offer during 
negotiations, and was recommended for the eminent domain process, which of course we know 
is condemnation. 
 
During this phase, the county attorneys submitted the legal descriptions for the acquisitions on 
this parcel; one of those legal descriptions includes the ramp in question.  These same legal 
descriptions are also located in the “Lis pendens” filing of this case, which was also recorded.  
However, when the commissioner’s deed was finalized and prepared, only one of the legal 
descriptions was included on this deed; it appears to be nothing more than a clerical error. (This 
is also why it is so important for right-of-way agents to check legal descriptions against the 
plans) Was this oversight a serious error? YES; well, it could have been.  But in this particular 
situation, Metro is OK, because now all we have to do is file a deed of correction to include the 
missing legal description, since all of these descriptions were included in the original suit filing 
with the court.  However, if we had not included these legal descriptions in the filing, then this 
property owner would have an easy claim of inverse condemnation.   



The term inverse is an adjective which simply means “opposite”.  The words inverse and 
reverse are used interchangeably, and we should be careful on this use.  In American Heritage 
English Dictionary terms, reverse means “backwards”, and inverse means “opposite.”  They are 
similar definitions, but not the same.  For example, when you shift your car into reverse, you 
simply move your car backwards.  However, if you were to shift your 
car into inverse, you would flip it upside down.  “Inverses” are more 
vertical and horizontal relationships, and “reverses” are more 
backward/forward mirror relationships. This is why we refer to this 
portion of condemnation as inverse, and not reverse.   
 
Inverse condemnation states a parcel has been negatively impacted by 
the actions of a government or municipality, leading to the diminishing 
of the parcel’s market value (from Barron’s Business Guide, Dictionary 
of Business Terms, 2nd Ed).  Think of it as the business version of the 
“law of unintended consequences”.  Adam Smith (author, “The 
Wealth of Nations”, yr. 1776) referred to this as the “invisible hand” in 
economics.  The intentions are thought to be for the public good, yet can 
turn out to be quite bad for persons of the same public.  
 
Each of us as right-of-way agents deal with (or has dealt with) inverses all of the time on our 
projects; it’s just a part of our job.  For example, this project is great for the community at large, 
but not so great for the farm that’s been in the family for decades and is now being taken as a 
result of this project.  How about this community park installed next door to your house and you 
now have traffic issues when there once was none.  Or, this sewer is a great and necessary 
undertaking, unless the trees you planted in memory of a deceased loved one have to be removed 
because of this plan (I threw that in for Chad Cutsinger ).  What we have to do is recognize 
this, and react empathetically with the affected property owner(s), seek possible alternatives if 
there are any, and find a way to amicably close the deal.    
 
This brings me to the conclusion of the original situation.  The property owner and the surveyor 
will both be none too pleased to find out that we’re in the process of filing a deed of correction.  
The property owner had already contacted me threatening to “lawyer” up if we didn’t 
compensate them immediately; the amount of square footage of right-of-way encompassing this 
ramp was almost 9,000 square feet.  The owner wanted two million dollars, and that was without 
any appraisal.  (You should be laughing by now, it’s hilarious).  Thank goodness for record 
keeping, archives, and good lawyers; everyone makes a mistake, and the commissioners’ deed 
proves it.  Without these records, the checkbook would have opened up big time! 
 
Some days you’re the windshield, but most days you’re the bug splatter on it.  
Happy “inverses” to you!  Until next time! 
 
Mike P 
 

 
 
 



2014-2015 Officers

President:  Leigh Alden Karr, SR/WA

Vice President:  Wayne Kimbel 

Treasurer:  Matt Chapman, MAI

Secretary:  Jessica Grivna 

International Directors:  William L. Busch, SR/WA & 
Chad Cutsinger

2015 Committee Chairs

Communication & Marketing/Newsletter: Wayne Kimbel 

Education:  Mike A. Penick, SR/WA, RW-EC

Engineering Liasion:  Debby Taylor, PE 

Land & Economic Studies:  Matt Chapman, MAI

Local Public Agency:  James Wray 

Membership:  W.Clement Russell

Newletter Publisher: Jessica Grivna 

Professional Development:  William L. Busch, SR/WA 

Relocation:  Chad Cutsinger 

Roster:  Morris L. Smith

Transportation:  Bruce Napier, SR/WA

Valuation & Website: William R. Cox, SR/WA

Upcoming General Membership 

Meeting Topic & Speaker

Mark E. Edison is a sole practitioner in Shepherdsville 
where he practices in the areas of general practice, real 
estate law and municipal law.  He has practiced and repre-
sented various municipalities throughout the last 40+ years 
and has lectured to attorneys and other professionals on 
real estate issues.  Mr. Edison earned his B.A. degree from 
Western Kentucky University and his J.D. degree from the 
University of Louisville.  He is a member of the Bullitt County 
Bar Association, American Bar Association, Louisville Bar 
Association, Kentucky Bar Association (Real Property Sec-
tion) and the Municipal Attorneys Association of Kentucky.

TOPIC

Determining who is necessary to sign an
easement.



First IRWA/IKT Joint International Certificate:
“Managing the Crowded Underground”

It is the universal importance of the underground infrastructure 
that has brought IRWA and the IKT Institute in Germany to-
gether. Each is internationally recognized; IKT for its research 
and engineering with partners throughout Europe, and IRWA 
for its education, certification programs and management 
skills, serving members in many countries around the world.

For the last five years IRWA and IKT have been develop-
ing a close working relationship that maximizes respec-
tive strengths. IKT representatives have provided seminar 
speakers on infrastructure topics at each of the IRWA’s last 
4 education conferences. In September of 2014, IRWA was 
a participant at the IKT 20th anniversary infrastructure semi-
nar in Germany that worldwide participants. The partners 
have generated articles in the IRWA magazine, a profes-
sional exchange opportunity, and a webinar series on under-
ground infrastructure attended by participants from around 
the world. A webinar series on Energy is also in the works. 

The next and most exciting cooperative product is the first 
IRWA/IKT  joint international certificate: “Managing the 
Crowded Underground”. The goal is to provide a forum and 
certification for participants from around the world to inter-
act, learn and network around the topic of resolving under-
ground infrastructure challenges. Internationally acclaimed 
instructors will moderate the classes and provide guidance 
to the participants via internet based live interactive classes.

There will be three 4 day webinar classes. Internet ses-
sions will be two hours each, 5-7pm German time, 
8-10 am Pacific Time. There will be three core topics:

1. Vegetation and Infrastructure
2. Asset Management of Underground Infrastructure
3. Management Implementation

This program is targeted for registration in early February, 
2015, with final exam and issuance of certificates at the end 
of May, 2015.  IRWA members who successfully complete 
the program will receive an IIC designation. There will be a 
limited seating of 20 participants for the pilot certification. 
The total cost will be $2,250 all inclusive. A high demand for

seats is anticipated. 

The two managers of the program are Deidre Alves M.Ed. 
IRWA Vice

President of Professional Development, and Dr. Sissis 
Kamarianakis, Project Manager of International Certifica-
tion Programs for IKT.  IRWA and IKT are excited to offer 

this unique educational opportunity that will bring together 
internationally acclaimed instructors and a worldwide mix 

of participants.

By Bert Bosseler Scientific Director of IKT 
and William Busch, SR/WA 

Deidre Alves, M.Ed
IRWA Headquarters
Vice President of Professional Development

Dr. Sissis Kamarianakis
Project Manager of International 

Certification Programs or IKT
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Christmas Banquet 
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Christmas Banquet 

2015

IRWA Chapter 25 
Welcomes the following 
new members:

Delana J. Wade

Christmas Banquet 



The Reviewer’s Corner - Issues & Answers
A Short History of Sales Adjustment Theory

Anyone who has ever read an appraisal report is familiar with the concept of the appraiser making adjustments to the 
elements of the comparable sales data to more closely align their various value indications to the subject property being 
appraised.  This article examines how the recommended techniques of the adjustment process have evolved over time.

The first example is taken from the Appraisal of Real Estate, Third Edition, (1960), Pages 338-340, published by the 
American Institute of Real Estate Appraisers.  This was the method being taught by this appraisal organization 55 years 
ago.  Two styles are presented, a dollar amount adjustment to the total sales price and a percentage adjustment to the 
total sales price.  The subject data from a single family residence is not presented, only assumed, but note the prices of 
homes in 1960.  This example is very simple and easy to understand.  Not included are two more examples with subtotals 
after Time and Location.

 

Sale # 1 2 3 4 5

Sale Price $20,000 $20,000 $16,000 $17,000 $16,000
Time $0 -$1,000 $800 -$850 -$800
Location $0 $0 $0 $0 $0
Physical
Lot Value $0 $0 $0 $500 $0
Construction $0 $950 $840 $810 $0
Condition -$500 $0 $0 $500 $0
First Floor Rooms $0 $0 $2,000 $0 $0
Second Floor Rooms $0 $0 $0 $0 $2,000
Third Floor $0 $0 $2,000 $0 $2,000
Second Floor Bath $1,500 $0 $0 $1,500 $0
Lavatory $0 $0 $0 $0 $700
Remodeled Kitchen -$1,100 $0 -$1,100 $0 $0
Piping $0 $0 -$800 -$800 -$800

Total Adjustments -$100 -$50 $3,740 $1,660 $3,100
Net Total $19,900 $19,950 $19,740 $18,660 $19,100

The next chart is the same analysis, but with percentage adjustments being applied.  These percentage figures are math-
ematically derived from the chart above, so the results are identical.  Both positive and negative adjustments in both charts 
are totaled at the bottom to derive the net total value indications.



The Reviewer’s Corner - Issues & Answers
A Short History of Sales Adjustment Theory - Continued

 

Sale # 1 2 3 4 5

Sale Price $20,000 $20,000 $16,000 $17,000 $16,000
Time 0.00% -5.00% 5.00% -5.00% -5.00%
Location 0.00% 0.00% 0.00% 0.00% 0.00%
Physical
Lot Value 0.00% 0.00% 0.00% 2.94% 0.00%
Construction 0.00% 4.75% 5.25% 4.76% 0.00%
Condition -2.50% 0.00% 0.00% 2.94% 0.00%
First Floor Rooms 0.00% 0.00% 12.50% 0.00% 0.00%
Second Floor Rooms 0.00% 0.00% 0.00% 0.00% 12.50%
Third Floor 0.00% 0.00% 12.50% 0.00% 12.50%
Second Floor Bath 7.50% 0.00% 0.00% 8.82% 0.00%
Lavatory 0.00% 0.00% 0.00% 0.00% 4.38%
Remodeled Kitchen -5.50% 0.00% -6.88% 0.00% 0.00%
Piping 0.00% 0.00% -5.00% -4.71% -5.00%

Total Adjustments -0.50% -0.25% 23.38% 9.76% 19.38%
Net Total $19,900 $19,950 $19,740 $18,660 $19,100

While on the subject of percentage adjustments, it should be remembered that positive percentage adjustments are not 
the same amount as negative percentage adjustments.  This means that the percentage change from $50 to $100 is a 
100% adjustment, but a percentage change from $100 to $50 is a negative 50% adjustment.  So, if you see a 10% adjust-
ment, for example, applied in both a positive and negative way to different sales for the same line item, you have reason 
to question the validity of the analysis.

The next examples are three grids from Appraising Real Property, (1984), Pages 211-212, published by The Society of 
Real Estate Appraisers.  Their examples use a vacant land scenario.  Both appraisal organizations, in these examples, 
included an adjustment for “Time”, now known as being an adjustment for “Market Conditions”.

The first Society grid is labeled as percentage adjustments, but the example actually presents the percentages as factors.  
The composite factors at the bottom of the grid are derived by multiplying all of the factors in the column together.  The 
original chart in the textbook uses zeros in place of 1.00 shown below, but I have substituted 1.00 for the math to work.  If 
zero, the multiplied result would be zero.



The Reviewer’s Corner - Issues & Answers
A Short History of Sales Adjustment Theory - Continued

 

Grid 1
Cumulative Percentage Adjustments

Sale # 1 2 3 4 5

Sale Price $7,100 $8,900 $10,400 $10,600 $8,400
Date of Sale 1/80 1/80 6/81 5/80 2/79
Adjustments
Time @ 12%/yr 1.28 1.28 1.11 1.24 1.38
Location 1.00 1.00 1.00 0.80 0.85
Frontage 0.95 0.90 0.95 0.90 0.90
Depth 0.85 0.80 0.85 0.95 0.85
Shape 1.05 1.05 1.05 1.00 1.00
Topography 1.10 1.05 1.10 1.00 1.00
Utilities 1.00 1.00 1.00 1.00 1.00
Composite Factor 1.19 1.02 1.04 0.85 0.90
Adjusted Sale Price $8,476 $9,043 $10,767 $8,990 $7,538

The next grid uses the same data as above, but applies actual percentage adjustments, with different results.  Ah, the 
mysteries of mathematics!

 

Grid 2
Plus and Minus Percentage Adjustments

Sale # 1 2 3 4 5

Sale Price $7,100 $8,900 $10,400 $10,600 $8,400
Date of Sale 1/80 1/80 6/81 5/80 2/79
Adjustments
Time @ 12%/yr 28.00% 28.00% 11.00% 24.00% 38.00%
Location 0.00% 0.00% 0.00% -20.00% -15.00%
Frontage -5.00% -10.00% -5.00% -10.00% -10.00%
Depth -15.00% -20.00% -15.00% -5.00% -15.00%
Shape 5.00% 5.00% 5.00% 0.00% 0.00%
Topography 10.00% 5.00% 10.00% 0.00% 0.00%
Utilities 0.00% 0.00% 0.00% 0.00% 0.00%
Net Adjustment 23.00% 8.00% 6.00% -11.00% -2.00%
Net Adjustment $1,633 $712 $624 -$1,166 -$168
Adjusted Sale Price $8,733 $9,612 $11,024 $9,434 $8,232

  



The Reviewer’s Corner - Issues & Answers
A Short History of Sales Adjustment Theory - Continued

The third grid example is the same as Grid 2, but with the adjusted sales prices subtotaled after the Time adjustment.  As 
you can see, each of these three methods generates slightly different results to the bottom line, which is the point being 
made by the authors of this textbook.

 

Grid 3
Plus and Minus Percentage Adjustments to Time Adjusted Sales Price

Sale # 1 2 3 4 5

Sale Price $7,100 $8,900 $10,400 $10,600 $8,400
Date of Sale 1/80 1/80 6/81 5/80 2/79
Adjustments
Time @ 12%/yr 28.00% 28.00% 11.00% 24.00% 38.00%

$1,988 $2,492 $1,144 $2,544 $3,192
Time Adjusted Sale Price $9,088 $11,392 $11,544 $13,144 $11,592
Location 0.00% 0.00% 0.00% -20.00% -15.00%
Frontage -5.00% -10.00% -5.00% -10.00% -10.00%
Depth -15.00% -20.00% -15.00% -5.00% -15.00%
Shape 5.00% 5.00% 5.00% 0.00% 0.00%
Topography 10.00% 5.00% 10.00% 0.00% 0.00%
Utilities 0.00% 0.00% 0.00% 0.00% 0.00%
Net Adjustment -5.00% -20.00% -5.00% -35.00% -40.00%
Net Adjustment -$454 -$2,278 -$577 -$4,600 -$4,637
Adjusted Sale Price $8,634 $9,114 $10,967 $8,544 $6,955

Relatively contemporaneous to the Society’s textbook was the Appraisal of Real Estate, Ninth Edition, (1987), with the 
example below on Page 328, published by the American Institute of Real Estate Appraisers.

 

Adjustments
Market to Price of
Derived Comparable
Adjustments Sale

Sale Price $100,000
Property rights conveyed 5.00% $5,000

$105,000
Financing terms -2.00% -$2,100

$102,900
Conditions of sale 5.00% $5,145

$108,045
Market conditions 5.00% $5,402

$113,447
Location 3.00% $3,403
Physical characteristics -5.00% -$5,672
Indication of value $111,178

  



The Reviewer’s Corner - Issues & Answers
A Short History of Sales Adjustment Theory - Continued

This method applies the subtotal technique to every Market Derived Percentage Adjustment directly above the prior calcu-
lation, except for location and physical characteristics.  This is a compounding series of adjustments.  

By 1992, The American Society of Real Estate Appraisers and the American Institute of Real Estate Appraisers had 
merged into the Appraisal Institute.  In the Appraisal of Real Estate, Tenth Edition, Page 396, published by the Appraisal 
Institute, we find the following example for a single family residence property with grouped compounding.  By now, location 
has been included with other physical characteristics and Financing Terms are included with Conditions of Sale.  Housing 
prices have also risen since 1960.

 

Sale # A B C D E

Sale Price $67,000 $75,000 $56,500 $70,000 $53,200
Real Property Rights $0 $0 $0 $0 $0
Adjusted Price $67,000 $75,000 $56,500 $70,000 $53,200

Financing Terms -$5,000 -$5,000 $0 $0 $0
Conditions of Sale $0 $0 $0 $0 $0
Adjusted Price $62,000 $70,000 $56,500 $70,000 $53,200

Market Conditions $0 $0 $5,650 $7,000 $5,320
Adjusted Price $62,000 $70,000 $62,150 $77,000 $58,520

Location $0 $0 $0 $0 $0
Size $0 -$8,000 $0 -$8,000 $0
Garage -$3,600 -$3,600 -$3,600 -$3,600 $0
Finished Basement $7,000 $7,000 $7,000 $0 $7,000
Adjusted Price $65,400 $65,400 $65,550 $65,400 $65,520

Total Net Adjustment $1,600 $9,600 $9,050 $4,600 $12,320
Total Gross Adjustment $15,600 $23,600 $16,250 $18,600 $12,320

The example in the textbook mixes some percentage adjustments, such as 10% for market conditions to sales C, D, and 
E, into the dollar based grid and includes brief narrative descriptions of each adjustment.  I have only included the dollar 
amounts above for clarity.

There are many other adjustment methods and many will produce different results from each other.  The most important 
rule in any adjustment analysis is to apply the adjustments in the same way and in the same terms that they were derived 
from the market data.  And remember not to reverse percentages with the same amount.

I hope you appraisal nerds enjoyed this historical perspective.  There are different and more recent examples, of course, 
but I’ve run out of room for this article.

-William R. Cox, SR/WA



19210 S. Vermont Avenue, Building A, Suite 100
Gardena, CA 90248
Phone: (310) 538-0233
www.irwaonline.org

400 Principles of Real Estate Appraisal 02.25-26.15 Frankfort, KY 

Course  400 - Principles of Real Estate Appraisal

Course Description:

This course enables participants to demonstrate a basic knowledge of the valuation process and its components. Two case 
studies (Residential and Commercial) are utilized throughout the course. At the conclusion of this two-day course, participants 
will be able to:

• Express an understanding of basic real estate terms and principles.
• Demonstrate a basic knowledge of the valuation process and its components.
• Discuss the definitions of and steps in, each of the three approaches to value (Cost, sales comparison and income

capitalization).
• Solve problems which show an understanding of the three approaches to value.

Topics:

• Types and Uses of Appraisals
• Types of Value
• Area and Site Analysis
• Highest and Best Use Analysis
• Sales Comparison Approach
• Reconciliation and Final Value Determination
• Introduction to Partial Acquisitions
• Economic Principles
• Appraisal Process
• Market Analysis
• Cost Approach

Course Level: 
Core

Course Tuition Includes:

• Participant Manual
• USPAP Text

Required Materials:

• Financial calculator

Who Should Take This Course:

This course is ideal for new appraisers, for individuals 
contemplating entering the appraisal field and for experienced 
appraisers in need of a refresher course.



APRIL 17-18, 2015
IRWA REGION 5 
SPRING FORUM

The Great Lakes Chapter invites you to attend the 2015 Region 5 Spring 
Forum in Grand Rapids, MI. 

A block of rooms has been set aside at a rate of $154 +tax/night. Paid 
parking adjacent to the hotel at a rate of $16.00/day or valet parking at a 

cost of $25.00/day. Room block reservations must be made by 
Friday, March 20, 2015.

Call 1-877-901-6632 to reserve a room. 
Or use this link: 

https://resweb.passkey.com/Resweb.do?mode=welcome_ei_new&eventID=12740530

JW Marriott Grand Rapids 
235 Louis St NW,
Grand Rapids, MI 49503 
(616) 242-1500

FORUM
REGISTRATION

$75
(Breakfast & Lunch 

included in your 
registration)

r

SATURDAY NIGHT 
Dinner & Mystery 

Show
@

THE FOUNDRY 
BREWERY

$50

&Payment by PayPal or send a check payable to IRWA Chapter 7 

IRWA MICHIGAN 
CHAPTER 7 

For more information 
contact:

Larysa Figol, SR/WA 
Chapter President        

(248) 524-3380 or email 
figoll@troymi.gov

www.irwamichigan.org 
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